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June New Car Sales 
Highest So Far This 
Year, Polk Reports Show 
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Total for Month With Georgia Estimates Is 148,920 
Units, 13.51 Per Cent. Above 
Figure for May 








Detroit, Mich., Aug. 1.—Registrations of new passenger 
automobiles throughout the United States during June were 
greater than in any preceding month of the year, according 











to figures issued today by R. 


Total registrations (including an* 
estimate for Georgia) of new pas- 
senger cars in June reached 148,920 
units, an increase of 13.51 per cent. 
over 131,192 units registered in May, 
and a decrease of 26.24 per cent. 
under registrations of 201,911 units 
in June a year ago. 

Total registrations of new pas- 
senger cars (including an estimate 
for Georgia) for the first six months 
of 1932 are as follows 


ME! inéednsdeuseseds 86,884 
PUNE cacdacenasens 83,253 
DE: 2 veauacrenstne 92,537 
Total, first quarter.... 262,674 | 
PE csscunsstebeasakeoat 120,940 
DE cs cencdateamsaeneebe 131,192 
E4420 d0dee6eehsuneee 148,920 
Total, second quarter. 401,052 
Total, first half....... 663,726 


The table below shows total new 
car registrations for the first six 
months of 1932 uccording to geo- 
graphical regions, with comparable 
rercentages to the year of 1931. 

P.C. P.C 


of Nat’) of Nat’! | 


Regis- Regis 


First trations trations | 


6 Mos. for First for 
1932 Six mos. 1931 
New England 60,379 2 11 8.63 | 
Middle Atlantic..... 181,295 27.30 24.46 | 
East North Central., 151,512 22. 80 22.34 
West North Central, 174,077 11.16 11.68 
South Atlantic 65,261 9.83 10.84 
East South Central. 21,364 3.22 3.90 
West Sovth Central 41,946 6.33 6.40 | 
Mountain - 17,662 2.67 2.80 
SE Weiss cocuanaa 50,230 7.58 8.95 | 
meee T.. Biscaace 663,726 100 00 100.00 
Commercial car sales in June 
throughout the country (excepting | 


Georgia) reached 17,631 units, a de- 
crease of 4.56 per cent. under May | 
sales of 18.474 units, and a decrease 
of 37.22 per cent. under sales of | 


28,083 units in June a year | ago. 


ONTARIO GETS 64% 
OF EASTERN CANADA 
AUTOMOBILE SALES| 


sales 


L. Polk & Company. 


LABOR REGULATIONS 
ANNOUNCED FOR 


FEDERAL AID ROADS 


| Washington, Aug. 





1.—Provisions 
designed to insure the maximum 
employment of local labor, to reduce 
the hours of employment an¢ better 
the conditions of employment and 
to compel  predetermination of 


in connection with contracts let for 
Federal-aid highway construction 
work under the E:nergency Relief 
j}act, are outlined in new regulations 
| just issued by th Rureau of Pub- 
\lic Roads. 

The revised regulations were is- 
sued, the bureau explained, to meet 
requirements in the relief act con- 
cerning wages, 
‘ment, hiring of local labo~ and pref- 
lerence for war veterans with de- 
| pendents. 

Special provisions must be insert- 
ed in the contacts designed to in- 
sure that the maximum distribution 
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ILLINOIS CAR SALES 
SHOW SLIGHT DROP 
IN JULY UNDER JUNE 


Springfield, UL, Aug. 1—Pas- 


|}senger car sales figures for July in 


the state of Illinois were announced 
here today, showing a total of 7,154 
vehicles sold, This compares with 
7,606 sold in June and with 13,874. 

The new Ford models did not sell 
quite as well in July as they did in 
June. The total Ford passenger car 
in July amounted to 2,433, 
comparing with 2,456 in June and 
with 3,718 in July, 1 1931. 


1931 TIRE VOLUME 
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Montreal, Aug. 1.—Ontario ac- 
counted for 64 per cent. of new car | 
sales in eastern Canada for the six 
months ended June 30, and 67.5 per 
cent. for the month of June, while 
Quebec had 23 per cent. and 20.5 per 
cent., respectively. The increased 
percentage for the month of June in 
Ontario is wholly accounted for by 
sales of the new Ford, which 
amounted to more than 47 per cent. 
of the provincial figure. 

Over eastern Canada, sales of the 
new Ford in June accounted for 43 
per cent. of the total, with Chevro- 
let sales in second place with less 
than 20 per cent. Plymouth main- 
tained its standing in third posi- 


tion, followed by McLaughlin and 
Pontiac. 
For the six months ended June, 


Chevrolet leads by a good margin, 
with sales of 6,910 out of a total of 
23,856, while Ford, in second place, 
almost doubled its five months’ fig- 
ure, 

Plymouth and De Soto remain the 


(Continued on Page 2) 








IN DOLLARS LOWER 


Washington, Aug. 1.—The value of 
rubber tires and inner tubes made 
in the United States during 1931 
amounted to $352,924,114 at f. o. b., 
a decrease of 47.9 as compared with 
a production of $676,909,812 reported 
for 1929, which was the last preced- 
ing census year, according to a pre- 
liminary tabulation of data collected 
in the Census of Manufactures in 
1932, 

Balloon tires and tubes naturally 
maintained a greater production 
strength than the high pressure 
types. The most important items 
of the 1931 production are: Casings 
for motor vehicles, excepting mo- 
torcycles, 48,989,149, valued at 
$302,413,277; inner tubes for motor 
vehicles, with the exception of mo- 
torcycles, 47,727,713, valued at 
$43,290,573; casings and single-tube 
tires for motorcycles and bicycles, 


(Continued on Page 2) 





wages to skilled and unskilled labor, | 


hours of employ- | 


1925, Post 
Under Act of March 3, 1879 


July Production Estimated 








| debtor can immediately resume driv- 


FS 


Between 


LYCOMING FOUNDRY 
POURINGS IN. JUNE 
109.2% ABOVE MAY 


Williamsport, Pa., Aug. 1.—Foun- 
dry pourings of the Lycoming Man- 
ufacturing Company during the 
month of June were 109.2 per cent. 
greater than in May and 8 per cent. 
greater than the combined pourings 
for April and May, 1932, W. H. Beal, 
president, announced today. 

The outstanding success of the 
new merchandising program of the 
Auburn Automobile Company and 
the resultant increased demand for 
Auburn cars powered with Lycom- 
ing engines were largely responsible 
for the increase, Mr. Beal said. 

New car shipments from Auburn 
factories for June were 2,883 cars 
greater than in May as a result of 
the new progrem, he said, and this 
unusual activity has been shared by 
all Auburn affiliated companies. 


HOFFMAN'S RULING 
PREVENTS JUDGMENT 
EVASION IN JERSEY 


Trenton, Aug. 1—A ruling of in- 
terest in New Jersey was made by 
Motor Vehicle Commissioner Harold 
G. Hoffman when he decreed that a 
bankruptcy discharge of a judgment 
arising from an automobile accident 
does not mean that that judgment | 














ing his car. 

Commissioner Hoffman’s ruling} 
was made when several attorneys 
tried to have their clients’ driving 
licenses returned after Federal Court 
had relieved them of judgment 
claims and financial obligations. He 
ruled that the Financial Responsi- 
bility act required the payment and 
satisfaction of judgments regardless 
of any bankruptcy proceedings. 

“The judgment feature of the law,” 
said Commissioner Hoffman, “‘grants 
some real protection to the motoring 
public. It means that a car owner 
or driver who fails to satisfy a judg- 
ment resulting from an accident will 
have his license revoked and he will 
be prevented from obtaining another 
license until such time as the judg- 
ment is paid. 

“Furthermore, when a judgment is 
satisfied, the driver or owner must 
file with the Motor Vehicle Depart- 








(Continued on Page 4) 


FORD SEES DECLINE 
IN MASS PRODUCTION 


Detroit, Aug. 1—A gradual dimi- 
nution of concentrated mass produc- 
tion was glimpsed by Henry Ford in 
an interview on his 69th birthday. 

“T think that the day is coming 
fast now when we can distribute 
our industry to small towns, giving 
them self-support,” he said. “7 
don’t mean by that that mass pro- 
duction will stop, for it won’t. But 
improvements in our machinery and 
inventions are removing the neces- 
sity for such concentration of man 
power, 

“We are experimenting with this, 
as we are with dozens of other 
things. At Ypsilanti, for instance, 
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120,000 and 130,000 





Ford Estimates Range From 24,000 Units to 60,000, 


Causing Uncertainty as to 
Total for Industry 





Detroit, Aug. 1.—Motor vehicle production in July ran 
between 120,000 and 130,000 units. A poll of vehicle manu- 
facturers by Automotive Daily News indicates this, though 








there is the usual doubt as regards the total output that Ford 





STEEL MILLS SHOW 
OPTIMISTIC TREND; 
CHANGE IS MARKED 


Pittsburgh, Aug. 1—The reversal 
toward optimism in steel-trade sen- 
timent, which began nearly three 
weeks ago, has been much com- 


mented upon in the last week, all 
observers agreeing that the change 


is marked and is virtually universal. 
It is held to be all the more signifi- 
cant by its not having been produced 
or encouraged by larger steel orders. 
The only increase has been a minor 
fluctuation, recovering from the dip 
= occurred around the mid-year, 

each of the last two weeks sen- 
wneee has improved further among 
producers and consumers, The latter 
are making much more favorable 
appraisals of their prospects. Some 
steel mills are buying supplies with 
slightly less reserve. 

For three successive weeks after 
the short dip, production of steel in- 
gots has been at 15 to 16 per cent. 
of capacity, with little fluctuation in 
the total and not much variation in 
individual districts. Output in the 
Chicago district has decreased 
slightly in the last two weeks be- 
cause Of completion of rail releases, 

Although steel producers believe 


ithe low point in steel demand has 


been definitely passed and they ex- 
pect substantial improvement in the 
remainder of the year, the majority 
take the conventional attitude, 
based on precedent, that little or no 
improvement can be expected in 
August. 

Fabricated structural steel lettings 
were the highest of the year in May, 
decreasing slightly in June 


(Continued on Page 4) 


EMPLOYMENT GAINS 
IN MANY N. J. CITIES 


Trenton, N. J., Aug. 1.—The back- 
to-work movement in New Jersey 
freshened during the last week as 
industrial conditions in half a dozen 
cities improved. 

The week’s news was spotted with 
announcements of the reopening of 
factories and the hiring of men and 
women, The textile industry, in 
particular, strengthened the hope 
that normal industrial conditions 
will soon prevail. 

In Bound Brook, for example, a 
woolen mill increased its force from 
twenty persons to 175 and an- 
nounced it probably would soon hire 
about fifty more to keep pace with 
orders for goods. 

Passaic also offered evidence of 
returning good times by giving work 
to additional men and women at a 
worsted mill. In some departments 
of the mill three shifts are working, 
and within two or three weeks the 
mill may be working with full shifts. 


(Continued on Page 6) 





————-® was able to reach, 


Estimates in Detroit as to Ford's 
production in July vary so widely 
that there can be no certainty until 
the official figures are announced 
some’ ten days hence. On report 
places the July production total by 
the Ford organization as low as 
24,000 units. Other stories have the 
output at 60,000 vehicles. The truth 
probably follows its usual habit and 
lies between the two extremes. If 
we put Ford total at 40,000 units we 
may be sure that the total output 
of vehicles by our industry was 
about 120,000 units. If we give Ford 
credit for the 60,000, the total will 
run close to 130,000. 

Several companies, whose definite 
figures cannot be announced at this 
time, did remarkably well. Among 
these may be mentioned Chevrolet, 
Chrsyler and Hudson, the latter 
getting into production on its re- 
cently announced Essex Terreplane. 

One fact noted by a number of 
sales departments here is that deal- 
ers are ordering far below their 
actual retail deliveries, indicating 
that they are busy cleaning up for 
fall business and new offerings. One 
sales manager told the representa- 
tive of Automotive Daily News that 
if the dealers had bought cars to fill 
their July deliveries, production 
would have been up 100 per cent. 


RHODE ISLAND MILLS 
RESUME ACTIVITY 


R. L, Aug. 1—With 
mills all over the state employing 
more workers, many working full 
time and a few operating night 
shifts, Saturday closed the most en- 
couraging week in Rhode Island in- 


Providence, 


and | dustry in two years. 


The upward turn indicated in the 
report of the Brown University 
Business Bureau three weeks ago 
spread last week to every industry 
in the state, even the jewelry fac- 
tories hiring help and reporting new 
orders. 

During the week 700 employees 
went back to work in the Waypoyset 
Mills at Central Falls, a town hard 
hit for two years. 

The Royal Mill at River Point, 
which reopened July 18 with 700 
workers, took on 150 more last week 
and started a night shift. 

Wednesday or Thursday’ the 
Berkshire Fine Spinning Company’s 
mill at Anthony, which has been 
closed for a considerable time, will 


reopen. 
At Burrillville conditions have 
improved considerably, with the 


Ubridge worsted mill at Pascoag 
working three shifts in some de- 
partments and other mills closely 
approaching normal. 

In Harrisville the Oakland, Mohi- 
can and Stillwater worsted mills are 
running full time, the Anchor mill 
is installing new machinery and will 
start operating within a fortnight. 

In Olneyville, a section of Provi- 
dence, the big Atlantic mills are em- 
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2 
LOWER TRAVELING 
COST SPURS TOURING 





Washington, Aug. 1.—Low travel 
costs and reduced hotel rates are 
offsetting the present pocketbook 
stringency of the average citizen, 
with the prospect that the nation’s 


travel bill for 1932 will exceed 
$2,000,000,000, according to a state- 
ment just issued by the American 
Automobile Association. 

Thus far this season it is esti- | 
mated that vacation motor trart? is 
off only about 15 per cent. The A. 
A. A. figures are based on reperts | 
from a number of official and pri- 
vate sources, including the organ- | 
ization’s motor clubs at key points. | 

“While a decline was to be ex- 
pected,” said Thomas P. Henry of 
Detroit, Mich., president of the na- 
tional motoring body, “it is not as 
great as the drop in the levels of 
business generally. Considering that 
there has been a downtrend of more 
all 





than 20 per cent. in virtually 
lines of business, there is room for 
optimism over the fact that our 
people still have the time and 
money for | recreation 


GREENE MFG. CO. 
ELECTS OFFICERS! 


Racine, Wis., Aug. 1.—At the an- 
nual stockholders’ meeting of the 
Greene Manufacturing Company, | 
Carl P. Albert was elected president 
and treasurer, to succeed Fred J. | 
Greene, who died recently. Mr. Al- | 
bert has for several years served in | 
the capacity of secretary and gen- 
eral manager. 

During the past few years Mr. 
Greene believed it would be to the 
best interest of his employees and 
the company were he t_ relinquish 
his control in favor of the albert | 
executives. At that time Mr. Albert 
was appointed general manager. 

Other officers elected at the meet- 
ing are the following: C. S. Greene, 
vice- president; O. M, Christenson, 
vice-president, and H. J. Hardy, sec- 
retary. All are long-time associates 
of the late Mr. Greene and have | 
distinguished themselves in service | 
to the company—C. S. Greene in| 
~purchasing and Management, Mr. 
Christenson in experiment, design | 
and supervision and Mr. Hardy in 
the financial management of the | 
business. 


NATIONAL TIRE 
PLANT 10 REOPEN | 


East Palestine, O., ye 1.—C. H. 
Moore of Forest Hills, L. L., has as- 
sumed his duties as ean 
of the former plant of The National 
Tire and Rubber Company here 
which has been taken over by the 
Superflax Tire Company of Dela- 
ware. 

Closed for five years, the plant | 
is being equipped with new machin- 
ery, with the expectation of resum- 
ing operations in about sixty days, 
according to company officials. It 
will begin with a roster of about 
fifty employees. 

I. F. Wiltsie of Babylon, L. I., and 
Harold Howenstein of Canton, O., 


| 


| 


| net 


| Corporation—second quarter; 
| solidated net income, $263,405, after 


| dividends to 17 cents a 


| Stock, 
'56 cents a share on 1,216,784 shares, 


| only a skelton crew, the summer in- 


AUTOMOTIVE DAILY NEWS, TU 


| 


FINANCIAL NEWS 


BENDIX AVIATION 
South Bend, Ind., Aug. 1—Bendix 


| Aviation Corporation reports for six 


months ended June 30, 1932, net loss 
of $52,126 after taxes, depreciation 
and interest. In first half of 1931, 
profit, including $221,000 non- 


jrecurring profit, was $1,512,345, 
equivalent to 72 cents a share on 
2,097,663 no-par shares of capital 


stock, 

For quarter ended June 30, 1932, 
inet loss was $78,490, comparing with 
net profit of $26,364 in preceding 
quarter. In June quarter of 1931, net 
profit was $713,688 after Federal 


taxes, equal to 34 cents a share. 


BORG-WARNER 


New York, Aug. 1.—Borg-Warner 
Con- 


all charges, taxes, depreciation, sub- 


|sidiary preferred dividends and mi- 


nority interest, equal after preferred 
share on 
1,151,244 shares of $10 par common 


comparing with $755,053. or 


in the same period last year. Six 
months ended June 30; Not income, 
$431,127, or 269 cents a_ share, 
against $1,077,130, or 77.8 cents a 
share, in the 1930 period, At June 30 
cash on hand was $2,234,235, against | 
$2,374,242 at the end of 1931, and 
total current assets were $14,922,021, 
against $14.644.806. Current liabili- 
ties were $2,742,614, against $2,780,763. 


G. M. TRUCK 
Pontiac, Aug 1.—General Motors 
Truck Company is functioning with 


| 


ventory period being here. The mill 
room, celebrating three years record 
with no lost time accidents held a 
picnic this week 


FEDERAL AID ROADS 
LABOR REGULATIONS 


| 
| 





| $180,592,960 for 1930. 


(Continued from Page 1) 


| of employment be obtained, that 
employment be furnished to persons 
most in need of it, and that prefer- 
ence in employment be given, when 
they are qualified, to ex-service 


}men with dependents. 


Such special provisions must call | 
for the selection of unskilled labor | 
by the contractor from lists fur- | 
|nished by special agencies, where 
such agencies are available. Such | 
provision must, however, permit the | 
; contractor to obtain needed em- 
ployes elsewhere when such agen- 
cies fail to function and to termin- 
ate the services of employes deemed 
by him to be inefficient 
; Satisfactory. 

The use of clauses designed to | 

orbid the employment of skilled 
ieber not residents of the state in 
which the work is being done will 
not be approved. 

The use of clauses designated to 
| limit the employment of unskilled 
labor to residents of the state will 
be approved, provided such clauses | 


| 
Or un-| 





| permit the employment of labor not | 
jresident in the state, when a suf- 


ficient number of satisfactory la- | 
borers, residents of the state, is not | 


| found to be available. 


Where the term “County Employ- | 
|ment Committee” is used herein, 
other terms may be substituted to 
j}indicate other agencies such as 
| state or Federal employment bu- 
reaus, the Red Cross of other relief 


organizations, as may be designated 





conducted negotiations whereby the 
Delaware company took over the | 
plant. 


RAY SHERMAN RESIGNS 
AS EDITOR OF MOTOR 





New York, Aug. 1.—Ray Sherman, 


editor of Motor, has resigned from | 
the staff of that publication. Mr. 
Sherman has not announced his 
plans for the immediate future. 





GASOLINE CONSUMPTION 
FOR MAY BELOW 1931 





Albany, Aug. 1.—During May, 
142,795,417 gallons of motor fuel 
were sold and used in New York 


state, a reduction of approximately 
3 per cent. from the 147,269,235 gal- 
lons in the same month last year, 
but in excess of the volume in May 
of 1930 and 1929. 


CLASSIFIED ADVEKTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| 
| 
| only two leading makes to show im- 
| proved figures this year compared 


} leading makes follows: 


by the state. 


ONTARIO GETS 64% 
OF EASTERN CANADA 
AUTOMOBILE SALE 


(Continued from Page 1) 


with last, 
June and six months sales for the 





June Six | 

1932 Mos. | 
ere 1,085 6,190 
a eer 2,464 5,433 
PIPMOMED 2. cccccccece 448 1,819} 
McLaughlin ......... 208 1,476 
ee 120 1,345 
PGND... sceneaduces 132 730 
ae NE ci aveeanaaae - 3235 707 
DOGG ..scce ela aaa 79 708 
BE: vezarns Ee 121 617 
Studebaker .......... 90 595 
TNO es ssc sandane 85 555 | 


1931 TIRE VOLUME 


IN DOLLARS LOWER 
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2,319,852, valued at $2,026,098; solid 
and cushion tires, 189,758, valued 


at $4,562,704, 

Balloon tires produced during the 
year amounted to 41,909,436, valued 
at $247,150,866, as compared to 51,- 
640,430 in 1930. High pressure tires 
numbered 17,079,713, valued at $55,- 
262,411, in comparison with 18,124,793 
valued at $191,101,787, for 1930. 

The total number of inner tubes 
produced in 1931 was 47,727,713, 
valued at $43,290,573, in comparison 
to 74,043,041, valued at $80,575,518, 
in 1930. Balloon inner tubes num- 
bered 37,965,952, valued at $33,730,486 
as against 50,478,997, valued at 
$53,435,412 in 1930. High pressure 
inner tubes amounted to 9,761,761, 
valued at $9,560,087, in contrast to 
23,564,044, valued at $27,140,106 in 
1930. 

Castings and single-tube tires for 
use on motorcycles and bicycles 
amounted to 2,319,852, valued at $2,- 
026,098, as compared to 3,407,743, 
valued at $3,451,699. Motorcycle in- 
ner tubes numbered 211,755, valued 
at $121,698, in comparison to 329,074, | 
valued at $182,468. 

Solid and cushion tires for trucks 
and trailers dropped to 103,390 
valued at $3,440,647 in contrast to 
the 1930 total of 423,998, valued at 
$14,896,551. Tractor and trailer tires 
numbered 86,368, valued at $1,122,057 
in comparison to 165,566 valued at 
$3,050,507 for 1930. 

The crude rubber consumed 
tire manufacture during 1931 
amounted to 272,073 long tons, 
valued at $57,131,662 in 1931, as 
against 400,364 toms valued at 


se 


| 


in 


The reclaimed rubber used 
amounted to 71,570 long tons, valued | 
at $6,756,049 In comparison to 
ie tons valued at $16,639,096 
for 

rhe wens figures issued by the 
government represent production, 
while those for 1929 refer to sales by 
manufacturers. 





MOTOR FATALITIES 
FALL IN NEW JERSEY | 


Trenton, N. J., Aug. 1 1,—Although | 
the worst months of the year for 


| fatalities from automobile accidents 


lie ahead, the state motor vehicles 
commissioner, Harold G. Hoffman, 
expects that 1932 will show a de- 
cided improvement in such deaths 
in New Jersey over the two previous 
years. 

The commissioner pointed out to- | 
day that the first six months of | 
1932 scored a total of 504 fatalities, 
seventeen less than during the same 


'held by Clint Du Bois’ coupe. 


| wind resistance. 
| blast furnace. 
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SPARKS from DDETROIT 


De Vaux Records 





* * &* 
R. O. Gill 

a 
What’s in a Name? 

* a * 
Easy Does It 

* “* * 





And Now This 


Chris Sinsabaugh—Detroit Editor 





NALYZING the flock of Class C stock car records 
recently smashed by Continental De Vaux, ranging 
from one kilometer to 1,000 miles, over the Muroc Dry Lake 
course in California, one cannot help but notice the even pace 
The flying kilometer was 
clocked at 69.6533 m. p. h. and the long ten-century grind 
was completed with 65.9394 m. p. h. for the full distance. 
Some speed for a car of this size and price! 


2 # * 


JIM HOULIHAN, Continental De Vaux’s advertising 
counselor—he’s a Californian, you know—tells me poor Du 
Bois had to drive with the coupe windows closed to cut down 

It was just like getting familiar with a 
But that’s what you get at Muroc Lake, 
which has most freakish weather. It’s so hot in the day 
time that aspirants for short distance records wait until 
evening to go after them. Imagine driving all day! I’m told 
of instances where cars traveling eighty miles an hour have 
been slowed to forty-five when they ran into the wind. 

» * 

THIS MUROC DRY LAKE is 130 miles northeast of 
Los Angeles in the Mint Canyon and is the bed of an old lake 
eighteen miles long and from nine to twelve miles wide. The 


bed is of peculiar formation, made up of volcanic ash, sand, 
silt and a lot of alkali. Some say it is faster than the famous 
| sand beach at Daytona, Fla., where all the world’s straighta- 


* 


| way records are made, 


Sg 4s * 


DROPPING INTO our columnar office to give us the 
cheerful news that the Austin plant at Butler, Pa., is run- 
ning six days a week on bantam production at the present 
time, R. O. Gill, president of the company, left with us this 
aphorism: “A man in business without advertising is like 
a man who winks at his girl in the dark—he knows what he 


is doing, but nobody else does.” 


* * x 


I WON'T CHANGE a line of it—I give it to you just 
as it was sent to me from Chicago by Mel Adams, who con- 


period of last year and twenty-four} siders it grist for this mill: 


|} less than the first half of 1930. To- 
| tal fatalities last year were 1,302 and | 
in 1930 they were 1,268. 


CHADWICK TRANSFERRED 


“Recently S. F. D. Meffley, sales manager of the 


| National Used Car Reports, Blue Book and Red Book pub- 


lications, received and accepted an invitation to speak before 
the Maryland State Association. The invite read Atlantic 


TO PACKARD OF N. Y. | Hotel, Ocean Springs, Md., but Meff muffed the Md. part 


Newark, N. J3., Aug. 1-—Jonn C. 
| Chadwick, head of Packard’s big | * 
Newark branch plant on Central 
Avenue, has been promoted to gen- |} 
eral sales manager of the Packard 
Motor Car Company of New York, 
with headquarters in New York city. 
| His succesor here is Phillip Mann. 

Sixteen years ago Chadwick ar- 
rived in New York as an engineer- 
ing graduate from Cornell to launch 
his business career. At the Packarc 
Motor Car Company of New York 
he made his start checking over new 
cars prior to delivery. A few months 
later he became a new car salesmen 
and his experience with Packard 
since then includes terms as Sales 
manager at New Haven, branch 
manager at Paterson, from where 
he came to Newark in October, 1925, 
when Packard was located in its old 
ouilding further downtown on Cen- 
tral Avenue. 


FLORIDA TAX QUESTIONED 

Tallahasse, Fla., Aug. 1.—The 
United States Supreme Court will 
be asked to pass upon the consti- 
tutionality of Plorida’s chain store 
tax law, passed by the 1931 Legis- 
lature. The state Supreme Court 
has just issued an order allowing 
chain store operators in Florida to 
appeal the case to the highest 
tribunad, 








‘and hied to Ocean Springs, N. J., this particular Ocean 
Springs being accented as the only one on the U. S. A. map. 
“Arriving by tram, etc., at Ocean City, N. J., the day 
he was to deliver the address, Meff hied himself to a barber 
shop and got all fixed up to face the Maryland Association. 
Thereupon he asked the way to the Atlantic Hotel. ‘Never 
heard of it,’ replied the quizee to the quizzer, ‘but there’s 
some ten-room boarding house in town they call the Atlantic.’ 
“Meff knew it couldn’t be his place, so he consulted his 
invitation and discovered his mistake. He hopped a train, 
traveled 100 miles and: finally reached his destination. He 
made the speech, but not at the appointed hour.” 
* 

ON MANY OF THE STREET corners of Detroit of 
late I have noticed men selling linen caps and apparently 
doing a land-office business. Harry Moock, sales manager 
of Plymouth, is eye to eye with me on this and he took time 
off long enough to phone about it, 

“Those men are selling caps for a quarter that you can 
buy in any store for 19 cents,” he said. “It only goes to 
prove that if you make it easy to buy what you have to sell 
you get the customers.” 


a %* 


* * 


AND WE’LL CALL it a day by telling of the odd mis- 
hap a motorist had over at Jackson. He was a rural free 
delivery carrier and he limped into the hospital asking for 
help. He had swallowed his automobile key, The car was 
stranded seven miles from Jackson and the carrier had to 
walk to the hospital because’ the ignition was locked!’ 


* 


Retail Salesmen—This Is Your Page’ 


_____.| THE MARMON SIXTEEN IS A GREAT CAR TO SELL BECAUSE— 
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This department is devoted to the interests of the retail sales divi- 


sion of the industry. Salesmen, th 


is is your department. Automotive 


Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, successes, failures to help your brother salesmen. 


Send in your story in the form of 
let us get it ready for publication. 


a letter, or even a postal card, and 
Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions, 
Dealers read this page. 


Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


MAKING A SALE 


IN THE FACE OF 


COMBINED COMPETITION 


By CECIL J. 
Spring fie 
I have just closed and de 


CUMMINGS 
ld, Mass. 
livered a model ‘52” inclosed 


drive limousine, Mr. Buyer, taking in a 1928 Blank seven- 


passenger sedan, special body. ®— 


To begin with, I was showing Mr. 
Buyer a model 53 7-passenger sedan 
in April. Shortly after that he had 
a nervous breakdown and the doc- 
tor ordered him to take a rest. I 
was not able to contact him again 
until June 3, at his summer home 
at Spoffard, N. H. I made an ap- 
pointment to be at his Lake home | 
between 4 and 5 o’clock Friday 
afternoon. | 

Blank had been showing him| 
their 12-cylinder sedan; also Blank | 
showed him their 12-cylinder de | 
luxe sedan, and Bland a 12-cyl- 
inder 7-passenger special sedan. I | 
had our 53 7-passenger sedan in} 
the picture. Mr. Buyer had elim- | 
inated the first Blank because of | 
the price and the Pierce-Arrow, 
the second Blank and the third 
Blank were very close in delivery 
prices. My competitors had seen 
him earlier in the week. After 
showing him our 53 ‘7-passenger 
sedan on the 142-inch wheel base 
against the other 
149-inch wheel base, Mr. Buyer de- 
cided our 53 model did not have 
room enough in the tonneau and 
said we were out of the picture. 


4, with a model 52 17-passenger | 
sedan. Saturday morning, we used | 
the phone trying to get a model 
52 7-passenger sedan in time to be| 
at his home at 11.30 a. m., and lo- | 
cating a 52 sedan was out of the} 
question. | 

We had a model 52 inclosed drive | 
limousine and taking that and the} 
same “53” I had shown him on Fri- | 
day, Mr. Bellamore and I started | 
fur New Hampshire. We arrived at 


—— 


YOUR GOOD-WILL 


Blanks on 147-| 
|ears as many cars have, and you can | 


Ij 
said I would be up Saturday, June | 


| two cars. 


11.30 a. m. All members of the 
family were against the E. D. L., 
saying they never had owned that 
model and didn’t like leather, etc. 
I showed the wonderful oppoint- 
ments in the car and prevailed on 
the family to take a demonstration. 
The chauffeur and I sat in front; 
the prospects and their daughter 
and her husband in the rear. 
After I had driven about five miles 
I asked Mr. Nichols to drive and Mr, 
Buyer sat in with him. While rid- 
ing along with the chauffeur in the 
spare chair I asked him to close the 
glass back of Mr. Buyer and handing 
Mrs. Buyer the mike I asked her to 


talk with her husband. Then I be- | 


ban my sales talk. “Now Mrs. Buyer, 
you say that your husband is always 
getting a draft when the chauffeur 
has his windows open. If you are 


can have that glass up and, by open- 
ing your windows here, get just the 
air you wish. You also will notice 
that there is no drumming in the 


|tell your man through the phone 
just where you wish to go.” 

Arriving back at the lake, Mr. 
Buyer told me that the Blank sales- 
man called in the morning and 
wanted to come up and compare the 
After a wonderful lunch 
the family went into a Rockne hud- 
dle beside the 52 enclosed drive 
limousine in the driveway and com- 
ing in asked for cash price and trade 
on their Blank. Our pencils were 
sharp—we named our price and only 
one price. Mr. Buyer and his wife 
had another conference and he said 
he would take the car. 





together with that of every other motorist 


is our most important business aeset, 


and 


to secure and retain your good-will we are 


equipped and re 


ady to provide you with the 


most thorough and dependable service that 
it is humanly possible to render 


I think 
just done on ¥ 
Every smallest 


the lubrication job we have 
our car will please you. 
detail has received careful 


attention end as far as .lubdrication is 


concerned your 


car is ready for a lot of 


care-free mileage 


I want t 


you @ very simple favor—if, 


© take the literty of asking 
by any chance, 


there is anything about this lubrication 
Job or about any part of Pellissisr ser- 


vice that 


T will si 
SQUARE 


24 HOUR 
SERVICE 


'GARAG 
eS 


us, being 
takes but 
sane pis 
ebdout it 


Xx | 


does 


not meet with your approval 


incerely appresiate your kind- 
ness: in telling me about it. All of 


human, wake occasional mis- 
none of us need make the 

take twice, providing we know 
the first time 


- You may fee) sure that nothing 


but the finest lubricafits have been used, 
each one especially suited for its par- 
ticular Job and that no lubrication 


EVERY. point on you 
AUTOMOTIVE 


SERVICE We 


and trus 


r car has been neglected 


appreciate your business 
t that we have merited its 


C. E. Morton, manager 


THE ACCOMPANYING note of thanks and appreciation is given 
every car owner who has a lubrication job done by the Pellissier 
Square Garage in Los Angeles. The effect of the courteous note is to 
make the customer feel that the garage has his interests at heart and 
wants to do everything to make his car an efficient <ransportation 
unit, This is the sort of thing that breeds repeat service jobs 


te 


traveling to Boston or New York you | 


t Brings Them Back 


| of 


| Ginty-Morrison, Inc., here is out to |treme left) and J. H. 


HOW ONE DEALERSHIP 





| 
| 
| 


| 


| 
| 


| 
| 
{ 


{ 


OPERATES BUSINESS 
ON PROFITABLE BASIS 


By D. G. SPENCER 


Establishing and maintaining an 
automobile business on a profitable | 
basis during the present business 
slump, where a dealer handling the 
same line of cars in the buying 
days of several years ago failed, 
borders on the impossible—yet that 
is exactly what the Byars Motor 
Company, Austin dealer, of Char- 
lotte, N. C., has accomplished. 


Opening the establishment here 
several months ago in a relatively 
small building, because of sound 
business policies and _ consistent 
newspaper advertising combined 
with plenty of hard work, the vol- 
ume of sales of the company mount- | 
ed to such an extent that it was 
forced to move into one of the 
largest automotive buildings in the 
city, according to George R. Will- 
iams, general manager. 

“In view of the present economic 
conditions we saw the demand for 
more economically operated cars, 
and annexed the Austin line to 
those we already carried in Lincoln- 
ton, N. C. Because of the demand 
and approval with which these cars 
met in Lincolnton, we decided to 
open a branch plant in Charlotte, 
more or less as an experiment. 

“Immediately upon the opening, 
which was heralded with a liberal 
amount of advertising, sales began 
pouring in far in excess of our ex- 
pectations. Within a few months 
we found that our service and dis- 
play departments were no longer 
adequate to meet our needs, and 


moved into one of the largest and | 
best equipped buildings in the city.” | 
The success of the Byars : 


| Company in Charlotte attracted the 


attention of factory executives who 
recently made the concern distribu- 
tors for North and South Carolina. 

During several months the Austin 
sales have ranked third in new car 
registration in Mecklenburg county 
and are steadily mounting to the 
top rung of the ladder, Mr. Will- 
iams said, 

“As yet we have had little or no 
used cir worries,” Mr. Williams | 
said. “The price of the Austin car | 
is so low that we are enabled to} 
trade in cars below the figures of 
other dealers, and consequently 
have had no trouble in moving this | 
type of cars.” j 


TRENTON, N. J., DEALERS | 
REPORT SALES GAINS| 


Trenton, N. J., Aug. 1.—Memhbers | 
the Trenton Automobile Trade | 
Association participated in a lunch- 
eon meeting at the Carteret Club, | 
William A. Weinmann, president, | 
presided. 

Reports were made to the effect 
that considerable improvement is | 


a C ARS 


3 


2 ee ees. 


A substantial profit is realized on each 


unit, without the necessity of heavy over- 


head or selling expense, or a used car handicap. 


MARMON 


SALES DEPARTMENT 


Used Cars Need Same | 
Sales Effort as New 


Ray Fussel, sales promotion man- | 
ager, New York region, has lived | 
this automobile business from a re- 
tail and wholesa‘e standpoint for a 
long while, and while he is con- 
scious that he must sell new cars, 
he has never for a moment forgot- 
ten that the used cars, too, must 
be moved. 

Said he® “Apply the same sales 
procedure to moving used cars that 
you do the new and the result will 
be unmistakable. If you want to 
sell used cars, you have to have 
used car salesmen. This is obvi- 
ous, and you have to have a suf- 
ficient number of them and you | 
have to make a definite number of 
contacts, and then the cars will 
move.” 

He emphasizes the importance of | 
having retail sales management of 
the right kind tied into the used | 
car problem. “You need a leader} 
on the job ali day long and well | 
into the night,” said Fussel. “You | 
need great co-operation between 
the salesmen and the used car 
manager. Get the right kind of 
manager on this job—get the right 
kind of harmony between the sales- 
men and this man, and your used 
car troubles fade.’—Buick Sales- 
man, 


MILWAUKEE PLANS 
SHOW THIS SUMMER 


Milwaukee, Wis., Aug. 1.—A sum- 
mer Milwaukee automobile show is 


| prospect owns his home. 





planned for the Wisconsin State 
Fair, August 28 to September 2, with 


|the Milwaukee Automotive Trades’| RAILR 


association co-operating. Half of the | 
merchants and manufacturers’ | 
building at the fair grounds has | 
been assigned to the show. 
According to Palmer Hansen, sec- | 
retary of the automotive associa- | 
tion, twenty dealers have expressed | 
a desire to participate. 
,, } 
NEW OLDS OUTLET | 
St. Leuis, Mo. Aug. 1.—The 
Sadlo-Faber Motor Company, 4933 | 


INDIANAPOLIS, IND. « 


THAR’S GOLD IN 
THEM THAR FILES 


Here’s another plan for getting 
new prospects, simplicity itself, 
which may be used either by the 
dealer or the individual salesman 
and which involves little or no ex- 
pense. 

Go to the county recorder’s office 
and obtain there the names of per- 
sons who have completely paid for 
their homes. Thus you will have a 
list of householders whose expenses 
are probably limited to taxes and 
small repair costs. 

In getting this information you 
should take into account the per- 
centage of actual valuation that is 
employed as a basis for taxable 
values. Endeavor to get the names 
of those owners whose homes have 
a value of from $8,000 to $15,000. It 
has been found through experience 
that the owners of homes of about 
this value are the best prospects for 
Pontiac. 

OPEN TO PUBLIC 

The county tax records are open 
to the public. You can get this in- 
formation yourself, or you can, no 
doubt, pay a clerk a small fee to 
get it for you. With a list of pros- 
pects such as this, you can go to 
work knowing first of all that the 
Then, if 
he is working and has a car, you 


|}can regard him as a grade A pros- 


pect for a new Pontiac. 

If you are having trouble getting 
the names of prospects who have 
the money with which to buy a new 
Pontiac, we recommend that you try 
this plan.—The Pontiae Chieftain, 


OADS POSTPONE 
STORE-DOOR DELIVERY 


Newark, N. J., Aug. 1.—Likelihood 
that establishment of store door de- 
livery and pick-up service by rail- 
roads in North Jersey may not be 
put into effect September 15, as an- 
ticipated, was expressed at the 
monthly meeting of the New Jersey 
Industrial Traffic League. The meet- 
ing, presided over by W. W. Weller, 


shown in the automobile industry | Natural Bridge Ave., headed by F./| vice-president, was at the Newark 


in Trenton, An increasing number | 

: | 
of sales have been recorded the past 
week. 


Singing Salesmen Set 


The singing sales staff of Mc-| 


W. Faber and O. J. Sadlo, has ac- 
quired the franchise for distribution | 
of Oldsmobile cars in this territory. 


Minty & Morrison inc Used Cars 


Headed by John A. McGinty (ex- | 
Morrison | 


Athletic Club. It was said a num- 
ber of points in the plan remain 
to be worked out by the carriers. 


ahaa Record 


trial plants, where they go through 
their act and demonstrate their 


| set a record in sales for the year 


among associate dealers. 

Shown here lined up for their reg- 
ular morning session with the song 
sheet, whose lyrics have been re- 
vised to fit into the role of De Soto 
and Plymouth, the singing salesmen 
are seen in only one of their acts. 


| (right), the serenaders line the side- 
| walk each morning during the traf- 
| fic rush for their vocal exercises. 
| Lately, several stringed instruments 
have been added for the sake of 
greater harmony. 

Each noon, the singers climb 
aboard a truck or take their cars 
|and visit factories or other indus- 


products to the workmen during 
lunch periods. 

| “By singing every morning the 
boys get off to a cheerful start for 
the day,” Mr. McGinty said. “Like- 
| wise, our stunt attracts much at- 
| tention and holds the interest of 
crowds. We believe it has brought 
many sales to our place.” 
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STEEL MILLS SHOW 
OPTIMISTIC TREND; 





Automotive Baily News 


“Of, By and For the Entire Automotive Industry” 
Published Every Day Except Sunday and Monday by 
AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION 
350 Hudson St., New York, N. Y¥. 
O. J. Elder, President H. A. Tarantous, Vice-President Alexander Johnston, Secretary 
Entered as second-class matter August 27, 1925, at the post office at 
New York, N. Y., under the Act of March 3, 1879 
850 Hudson St., New York, N.Y. Telephone CA nal 6-1000. 
MEMBER A. B. C. 
CIRCULATION DEPARTMENT 
Telephone TR afalgar 7-4500 
Subscription Rates: One year, $12.00; two years, $20.00 for United States and Canada, 
also Mexico, Cuba and Panama 
To Other Countries, One Year, $15.00; two years, $26.00. Single copies 5 cents. 


TUESDAY, AUGUST, 2 1932 


ADVERTISING AND BUSINESS HEADQUARTERS 

Harry A. Tarantous, Business Manager 350 Hudson St., New York, N. ¥. 
George M. Slocum, Maneger, Detroit Bureau, 427 Fisher Building, Detroit, Mich., 
phone Trinity 2-3500. Willard R. Cotton, Western Manager, 333 North Michigan Ave., 
Chicago, Ul.; phone Andover 2400. Metz B. Hayes, New England Manager, Little 
Building, Boston, Mass. Blanchard, Nichols & Coleman, American Nationa) Bank 
Building, San Francisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Build- 
ing, Seattle, Wash. 
Address ALL Advertising and business correspondence to 350 Hudson St., New York city 


EDITORIAL DEPARTMENT 


350 Hudson St., New York, N. ¥. Telephone CA nai 6-1000 
Alexander Johnston, Editor. William C. Callahan, News Editor. 
Statistical Department (registrations and specifications), P. J. Robas, statistician. 
Engineering Department, A. Benson Carleton, technical editor. Merchandising Depart- 
ment, Charles S. Zack, editor. Art Department, John Bauerfeld, director. 
Detroit Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit, Mich. 
Telephone Trinity 2-3500. Contributing editor, John OC. Wetmore. 








(Continued from Page 1) 









somewhat more markedly in July, 
but the average of the three months 
has probably been more than one- 
third above that of the first four 
months. There are, in addition, 
chances of releases against some old 
contracts, and of Federal and Fed- 
eral-aid construction projects con- 
templated by the latest legislation 
being brought rapidly to a head. 
Some states have been prompt in 
formulating their requisitions upon 
Washington. 

The view is strongly held in the 
steel trade that farmers will do 
much buying in the autumn, involv- 
ing as large an increase in agricul- 
tural lines as in any other class of 
steel. 

The finished steel price situation 
is improved. Not many irregulari- 
ties marked the last few months. It 
is held now that excepting sheets, in 
which there has been little improve- 
ment, nearly all concessions were 
withdrawn at the end of June, al- 
though specifications were accept- 
able for shipment in July. 

The scrap market in the Pitts- 
burgh district has improved in tone, 
and some mill buying is expected 
this week. 


Mat) subscriptions to 1926 Broadway 



























Saving Homes 


UCH of the legislation passed by the present Congress 

has been intended to help in reviving business. But 
most of the laws enacted took the form of aid extended to 
the banks of the country or to other big interests, the theory 
being that the money placed here would trickle down for the 
revivifying of small business and the common people. 

The one time possessor of stocks held as collateral in 
banks, which were sold by those institutions when the margin 
seemed not quite as generous as it had once been; the one 
time owner of a house on which some bank had foreclosed 
a mortgage when it sought further liquification of its 
position, may be pardoned a smile when he envisages the 
banks as dispensers of assistance in starting anything. 
American banks today are under suspicion by the general 
public, not as to their solvency, but as to their usefulness 
and their right to continue to occupy the place they do in our 
national life. Furthermore the banks will have to demon- 
strate a considerable change of heart or they are going to 
find themselves pretty thoroughly reorganized insofar as 
their general system goes. 

What brought this to our mind is a recent announcement 
by one bank that seems to have some degree of courage in its 
make-up. This is the Union Trust Company of Cleveland, 
Ohio, which recently advertised as follows: 

“This bank is now ready to make construction loans to 
customers who want to build their own homes. This is part 
of the nationwide effort to put more dollars to work, put 
more men to work, encourage material-buying and point the 
way toward a general business recovery. . . . We desire to 
encourage especially the building of these small homes; and 
therefore, we are limiting the amount of any one loan to 
$5,000. 

“A home may be built for two-thirds of its cost in 1929, 
and at the lowest outlay of any time in sixteen years. Every 
dollar which is loaned for such construction may change 
hands three or four times, and do some good all along the 
line. Part of this money will go for labor. When the work- 


Youngstown, O., Aug. 1.—Youngs- 
town district steel plant operations 
will start this week at 15 per cent. 
of capacity, up 2 per cent. from last 
week’s average, due to resumption of 
operations at an independent open- 
hearth plant. Despite an improve- 
ment in sentiment so strong as to 
encourage predictions that a slow, 
steady upturn in buying will start 
sometime during August, operations 
of leading companies in the district 
will sag slightly from seven days 
ago. 

Two Mahoning Valley still plants 
suspended operations during the 
past week, causing a sharp falling 
off from the operating rate antici- 
pated. One of these has resumed 
production. A widespread revival] in 
confidence 1s reported among steel 
consumers as in other industrial 
lines, but so far has not yet been 
reflected in orders. 

Shipments of a 3,500 ton pipe order 
for a Federal court house at New 
York is expected to start by August 
15. A light volume of small pipe 
orders is the only results here so 
far from an improving oil industry. 

Seventeen of eighty-three furnaces 
will be melting this week in the 
Mahoning and Shemango Valleys. 

Republic Steel Corp. operations 
this week will dip to 15 per cent., 
off three points from the current 
week’s average, although the com- 
pany is resuming production at an 
openhearth plant idle most of last 
week. Two of the company’s three 
electric weld pipe mills will con- 
tinue active, while all butt and lap 
weld pipe furnaces will be idle. 

Sheet and strip mill schedules for 
the week are indefinite. A_ blast 
furnace at Youngstown was put in 





: ° i 1 s - 
men are paid, they in turn can pay the butcher, the baker rrnenges mellg Fag ae 
and the department store. The butcher, the baker and the| Republic Steel’s Warren plant 


operations will be unchanged, three 
of eight openhearth furnaces at that 
point maintaining production. Sev- 
eral strip mills will operate part of 
the week, while the sheet plant at 
Niles, O., is expected to resume 
within a few days. 

Carnegie Steel Company opera- 
tions in the Youngstown district will 
average about 20 per cent of capac- 
ity, off 10 per cent. from a week 
earlier, when the company’s Ohio 
works plant suspended operations. 
Carnegie’s Youngstown ingot capa- 
city probably will remain idle 
through the coming week, but it is 
not anticipated that the suspen- 
sion will last more than seven or 
eight more days. 


department store can, in turn, pay the wholesaler—and the 
wholesaler may then be able to order more merchandise from 
the manufacturer. “Money which goes for materials will also 
create additional activity in that field.” 

This is only a constructive move, as well as a move 
toward construction. There are many people in the country 
today who have managed to hold onto jobs and to put into 
savings banks or other safe places, more money than they 
have previously accumulated. These people have made their 
little hoards simply because they feel uncertain of the future 
and desired to prepare for whatever of evil might be 
impending. They will not spend the money they have saved 
unless they feel that whatever they are buying will benefit 
them even if matters grow worse, which heaven forefend. a ni u 

Many of these pe Spaces e company’s rolling mills in the 

. me thes people could be pursuaded to take money Mahoning Valley are operating, but 
out of the savings banks and invest it in homes, if they could] openhearths, the bessemer plant and 
get a secure loan to make their building possible. This is|ihe blast furnaces are continuing 
exactly what the Cleveland bank is offering. A man with|idle. Approximately one-fourth of 
money in the savings bank may withdraw it and with a loan Conaes =. ee in - 

‘ j ‘ , : . z ° . entire x,oungstown dIStrict are meit- 
from the bank, build a home for himself and his family to ing, and one blast furnace is blow- 
cost $7,000 or $8,000. He is providing for the future better|ing’ ‘The curtailment in Youngs- 
than by keeping cash in a bank and is putting money in circu-|town operations is accompaning an 
lation in the form of payments for materials, wages to labor|increase in the Pittsburgh dis- 
and what not, in a far more fluid form than when it was in a| ‘ict. Certain plants in the two 
savings bank. ne are running on a staggered 

' : ; ; - asis. 
There are a let c2 banks in this couniry which can | 


i J ; L Carnegie’s mills at McDonald, O., 
profitably take a lesson from this Cleveland bank’s action. ‘continue at recent rates, while the 
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CHANGE IS MARKED 






STEENSTRUP OF G. M. 
RETURNS FROM SWEDEN 


New York, Aug. 1.—Peter 5S. 
Steenstrup has returned to this 
country after two years’ successful 
service abroad as managing director 
of the General Motors plant in 
Sweden. 

Conditions in Sweden, Mr. Steen- 
strup states, are fundamentally 
sound; its people are courageous, 
intelligent and hard-working. He 
believes the nation will recuperate 
rapidly from the economic ills 
under which the whole world is suf- 
fering at. the present time. On 
July 1 Mr. Steenstrup joined the 
B-O-P Sales Company as assistant 
regional manager of the Eastern 
region. 


HOFFMAN’S RULING 
PREVENTS JUDGMENT 
EVASION IN JERSEY 


(Continued from Page 1) 


ment evidence of financial responsi- 
bility for future accidents.” 

The courts, Commissioner Hoff- 
man said, are required to notify the 
Motor Vehicle Department, upon ex- 
piration of thirty days after entry 
if a judgment is unsatisfied of 
record and no appeal has been taken 
of all judgments for damages on ac- 
count of personal injury, death or 
property damage in excess of $100 
resulting from the ownership, main- 
tenance, use or operation of a motor 
vehicle, It then becomes the com- 
missioner’s duty, he said, to suspend 
the driver’s license. 

However, application can be made 
to pay a judgment in installments, 
and the court may fix the amounts 
and times of payments. As long as 
the judgment debtor is not in de- 
fault of those payments the motor 
vehicle commissioner may restore or 
refrain from suspending the license, 
he said. 


FORD SEES DECLINE 
IN MASS PRODUCTION 


(Continued from Page 1) 


we have just completed a plant 
which will make all the parts for 
a certain section of our car. A 
plant like this, working the year 
round, should be able to support a 
city of 10,000 or 15,000 persons. 

“TI think that in time we should 
be able to make all our bodies near 
the farm, using the farm produce 
for raw material. “Ve have not got 
that far yet, of course, but every 
one hereabout the shop has it in 
mind and I am confident there will 
be a solution. 

“Tt’s true that the world has got 
mass production out of suffering of 
many people. Perhaps we had some 
part in our shop to bring about this 
mass production. It was necessary 
because it could be produced— 
things the people really wanted.” 


FORD REDUCES OUTPUT 
AT MILWAUKEE PLANT 








Milwaukee, Wis., Aug. 1.—August 
schedules at the Ford plant here 
call for production of 810 automo- 
biles and trucks, four days a week 
and eight hours a day. About 600 
men will be at work, according to 
W. E. Simons, plant manager. The 
increased output of early June with 
about 860 men on the payroll has 
been reduced. 


KNOXVILLE CHAIN TAX 

Knoxville, Tenn., Aug. 1.—Chain 
stores in Knoxville face a tax of 
from $50 yearly each on two to five 
stores and $250 each for more than 
twenty stores, under the terms of 
an ordinance passed on first read- 
ing by the town council. The pro- 
posed ordinance becomes effective 
on second reading. 





HEADS FORD DEALERSHIP 

Nashville, Tenn., Aug. 1—Warren 
C. Brown of Montgomery, Ala., has 
been elected president of the Hip- 
podrome Motor Company, Nash- 
ville Ford dealership. He succeeds 
E. J. Gunter. 


New Castle steel capacity remains 
idle. Carnegie’s Youngstown dis- 
trict mills one year ago were at 45 
per cent. of rated capacity, com- 
pared with the current 20 per cent. 
rate. 








RAILROAD OFFICIAL 
DISCUSSES TAXING 
TRUCKING INDUSTRY 


Boston, Mass., Aug. 1.—Highway 
trucking must stand on its own feet 
and not be “kept alive and stimu- 
lated” by tho taxpayers, it is con- 
tended by Edward S. French, presi- 
dent of the Boston & Maine Rail- 
road. 


“In 1929,” said Mr. French, “the 
motor vehicles of the four northern 
New England states paid $45,408,758 
to state and local treasuries in all 
forms of taxes added together—gas- 
oline tax, license and registration 
fees and property tax. In those same 
years the expenditures on the 
streets, highways and motor ve- 
hicle registries of these four states 
were $93,782,191, 

“Sooner or later some of the dili- 
gent effort now being applied to the 
reduction of taxes will be focused 
upon this very problem of compel- 
ling each group of users of the high- 
ways to assume its fair share of the 
expense of construction and upkeep. 

“The railroad goes into this com- 
petition bound hand and foot by 
national and state and union regu- 
lations, while the truck operator is 
in most respects quite unrestrained. 
A truck operator can make any rate 
he chooses for getting business; the 
railroad can change its rates only 
when the Interstate Commerce 
Commission approves. 

“The truck owner may confine his 
service to traffic that pleases him; 
the railroad must carry every type 
of traffic that shippers care to of- 
fer. Thus the railroad must fre- 
quently furnish transportation to its 
own disadvantage and at an out- 
right loss, while the truck owner is 
free to reject business that he does 
not choose to serve. The truck 
owner can use the highways and 
public squares for the receipt and 
transfer of loads; the railroads must 
maintain expensive terminal prop- 
erties where shippers may receive 
and deliver goods. 

“None of us would favor any 
action by legislature or other public 
authority that would deny the pub- 
lic every possible advantage from 
modern inventions. The truck, for 
example, should not be denied a fair 
chance to serve the public on the 
mere objection that truck competi- 
tion means loss to the railroads. 

“In carving out a field of useful- 
ness for itself, however, the truck 
should stand squarely on its own 
feet. Its right to exist does not in- 
clude the right to lean upon the 
public for financial support. It 
should pay fairly for the benefits it 
gets from the public treasury and 
should assume the full-fledged re- 
sponsibility of common carriers.” 


plreenenrnremnentnnmanat, 
| COMING EVENTS 


AUGUST 
22-26—Denver, Col, American 
Society Convention. ; 
30-Sept. 1—Cleveland. S. A. E. Aircraft 

meeting 
SEPTEMBER 
12-137—Cleveland. Machine Shop Practice 
Meeting, A. S. M. E. 
15-17—Atlantic City, N. J. American Trade 
Association Executives Annual Meet- 
ing. 
19-20—Harrisburg, Pa. Pennsylvania Auto- 
motive Association Convention. 
22-23—Chicago. National Association Motor 
Bus Operators. 
22-23—Chicage. American Electric Railway 
Association Meeting. 
30-Oct. 1—Dallas, Tex. American Institute 
Mining and Metallurgical Engineers, 
Petroleum Division. 
OCTOBER 
3—Buffalo, N. ¥. Society of Automo- 
tive Engineers Production Meeting. 
3- 7—Buffalo, N. ¥Y. National Metal Con- 
gress. Sponsored by American So- 
ciety for Steel Treating, with co-op- 
eration of American Society of 
Mechanical Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association. 


Chemical 


3- 7—Washington, D. C. National Safety 
Council Meeting. 

3- 7—Buffalo. N. Y. National Metal Ex- 
position, 174th Regiment Armory. 


W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 7 
4- 6—Toronto. Transportation 
8S. A. E. 
10-14—Atlantic City, N. J. 
Association. 
11-19—Glasgow, Scotland. Motor Show. 
13-22—London, England. Olympia Show., 
17-22—Atlantic City, N. J. National Hard- 
ware Association, Accessories Branch. 
NOVEMBER 
14-16—Atlanta, Ga. Nationa! Tire Dealers’ 
Association. 
18-Dec. 4—Paris. Aeronautical Show. 
DECEMBER 
2- 3—Detroit. National Standard Parte 
Association Convention. 
5- ae York, Annual Meeting A. 8. 


Meeting, 


American Gas 


M. E. 

5-10—New York. Power and Mechanical 
Engineering Exposition. 

.5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 
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New Texaco 
among “Best Read” 
of 3 magazines... 





Advertiser: Texaco 
Agency: 


Space: 4-Color 2n 


Fire 


But highest rating of all 


zs achieved in Liberty 


Margin of attention in Liberty 
22% greater than even record 
rating in second weekly, 357 
greater than record rating 
in third. 


NEW copy appeal for a 

new type product, Texaco 
ratings shoot up to their high- 
est point since these tests began 
eleven weeks ago—not merely 
once, not twice, but three sep- 
arate times in a row. 


The week of July 9, this new 
type Texaco ad appeared in 

ollier's. The Percival White 
Incorporated investigators in 
Kingston, N. Y. went over 
every page of that issue with 
50 men and women who had 
read it. Each editorial and 
advertising item was checked 
impartially as having been 
remembered or read. 


When the figures were tab- 
ulated, the Texaco page was 
found to have rated second 
only to the back cover in Col- 
lier's: 78 per cent higher than 
the average page in all three 
weekly magazines. 


This week (July 16 issues) 
the same Texaco ad appeared in 
The Saturday Evening Post and 
Liberty. In Poughkeepsie, N.Y. 
the Percival White ren 
ated investigators made their 
regular page by page count of 
things remembered or read by 
50 persons who had read that 


Liberty. © © e America’s BEST READ Weekly 


issue of the Post....and by 50 
persons who had read that 
issue of Liberty. 

Twice again, this new Texaco 
ad rated high. In the Post, it 
took third place after the back 
cover. In Liberty it was sec- 
ond only to the back cover, 
35% above the average page 
in all three magazines that 
week, 117% above the average 
page in all magazines the pre- 
ceding week. 


A good copywriter can write 
an ad that will enjoy high at- 
tention value wherever it runs. 
But the help of a good space 
buyer enabled this ad (in Lib- 
erty) to win the attention of 
22% more persons than even 
its Set inthe second 
weekly and 35% more persons 
than its also successful twin in 
the third weekly, according to 
the 3 reader-samples studied. 


This possibility of 
a 22% to 35% more 
real circulation 
without extra cost 
—confirmed by con- 
tinuous discovery of 
identical facts week 
after week for eleven 
consecutive weeks 
— is assuming stead- 
ily increasing signi- 
ficance in the minds 
of advertisers who 
tealize that new 
conditions demand 
new adjustments in 
thinking and action. 


RANGE. 


Liberty 
SE Post f f 


Hanff-Metrger, Inc. 
Cover 
Reader Interest: 35% better than 
average page 


for all Fiction and 
TeatureArticles in 


Colliers Eee 
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¢ gou by Cocs-Cata 
the driak of Amsrtiaa Dopitiny 


Advertiser: Coca-Cola 
Agency: D'Arcy Advertising Co., 
Inc. 


Space: Back Cover 


Reader Interest: 65% better than aver- 


age page 


hief ad 


in each 


Liberty Gains 26% 
Advertising Revenue 


First 6 Months 1932 
Over Last 6 Months 1931 


Second weekly loses 5% 
ee ee oe 





All page ads in Liberty 
stopped on average: 
This week ( July 16 issues) 
38% more persons than in second 
weekly 


72% more persons than in third 
weekly 


Eleven weeks (to date) 
21% more persons than in second 
weekly 
57% more persons than in third 
weekly 


Best Read Editorial 
Contents Prerequisite to 
Best Read Ads 


Average Fiction Story in Liberty 
Per Cent Better Per Cent Better 
Read ThanIn Read Than In 
Second Weekly Third Weekly 
Week of 
July 16 Same 
Averagetodate 5% 
(11 weeks) 


6% less 
28% 


Average Feature Article In Liberty 


Week of 

July 16 71% 

Average to date 69% 
(11 weeks) 


46% 
61% 


READER INTEREST 
RANGE 
For all page ade in” 
Liberty 
Collier's 
Sat. Eve. Post 
Issues of July 16 ib 


Issues of July 16th 


owmenees FEATURE AATICNSS 
eeeee HETION 
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PHILCO Sy oe 
# a 


Advertiser: Philco 

Agency: F. Wallis Armstrong Co. 

Space; Black & White Page 

Reader Interest: 22% better than average 
page 


Advertiser: Dobbs Harts 

Agency: Calkins & Holden 

Space: 4-Color 2nd Cover 

Reader Interest: 22% better than average 


age 


ly a MEG Yypoleruits 
Bi-ACoustic RADIO | 








| See Mee" J 
— ROAVictor@@ 


- et | 
Advertiser: RCA Victot 

Agency. Lord & Thomas 

Space Back Cover 

Reader Interest: 38% becter than average 


page 





Everybody welcomes 
the pnise that rvheoshes 
So will YOu 


[See A 


Advertiser: Coca-Cola 





Agemy: D'Arcy Advertising Co., Inc. 
Space: Back Cover 
Reader Interest: 95% better than average 


page 
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Ads remembered by greatest 
number of 150 readers of 
3 Big Weeklys interviewed 
by Percival White, Inc. this 
week in Poughkeepsie, N. Y: 
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PASSENGER CAR ees AND ‘ACCESSORIES 








MAKE AND 
MODEL 





Auburn 8-100 _ —-|— —|Cha USL |— —| LGS| No Yes | od - | -|— Del-RC 
Auburn 12-160 —_ —_|— — | Cha a Ss USL | — Cas | — —|— Yes | LGS | No Yes es —{ — ] _ Hou-RCO 
Austin || |NE NO|K-S_B-S|Cha USL | No No|No No | — —|—- |/— |- i _ —-|— Own, 
Buick 32-50 AC —|AC }# Oak AC DR | AC No SLOP —| DR-1 —| Own | Yes | Yes | -—-|— _ Del-RC 
Buick 32-60 AC =— | AC Oak | AC DR |} AC No |§LOF No/| DR-1 — | Own Yes | Yes | — _ —_ Del-RC 
Buick 32-80 AC —j|AC Oak | AC DR | AC Cas |)LOF — | DR-1l —| Own | Yes | Yes | -|-— |— Del-RCO 
Buick 32-90 ac -—/ AC Oak | AC DR |! AC Cas §[LOF — DR-1 _ | Own | Yes Yes | N — —_ No Yes | K-H Wo | i And ___Del-RC 
Cadillac 355B AC Jag | AC DR } AC DR | AC Cas | LOP —|DR-2  Yes| No | Ben | Yes |No TS| — | Yes Yes|K-H Wi/ And Del-RO 
Cadillac 370B AC Jag | AC DR | AC DR | AC Cas | LOF —/|DR-2 Yes No | Ben | Yes |No TS| — | Yes Yes; K-H Wi | And Del-RC 
Cadillac 452B | AC Jag | AC DR } AC DR | AC Cas | LOF -—/DR-2 Yes' No _ | Ben | Yes |No TS; — | Yes yes | K-H_ Wi/| And Del-RC 
Chevrolet J}AcC  —!AC DR | AC a. ae —|s  *{|— —;— | No | Yes |— ~ —| — |No —jOwn Wij— Dei 
Chryster 6 CI AC No | Yes No | AC Wil | Yes $i$ $ | DR Yes | Own $ | No |$ $| $ | Yes Yes|MW Wi | § Del-RC 
Chryster 8 CP | AC No | Yes No | AC Wil | Yes $/s $ | DR Yes | Own; Yes | No |{$% $| $ | Yes Yes MW Wi | And Del-RC 
Chrysler Imp 8CH| AC Elgin | Yes No | AC Wil |; Yes Cas | $ $ | DR Yes | Own| Yes No |$ $| $ | Yes Yes | MW f_ | And Del-RC 
Chrysler Cust8 CL| AC Elgin | Yes No | AC Wil | Yes ; Cas | Dup $ | DR Yes | Own| Yes_ _No | $ $| $ | Yes Yes | MW f_| And Hou- ‘RC 
Cord Front Drive | Ste No | Mot-M DR Cha ___USL | Ster Cas | — No | — =o, ff oo _| = is —| — _| No -j|=— —_ ) Hou 
De Sete Six NE No | Mot-M DR | AC Wil | Yes ; __—No|{$ No | — _ —|— | $ |— _ jccoe $i % | Yes Ye Yes | K-H_ Wi | — Del 
De Vaux 6-8 80 } Ste No! Mot-M ‘Yale _AC Nat | | Mot-M_} No $ No | DR-1 Yes | Wc |_No | No | Yes § | No | No — | MW fl | | No Hou 
Dodge Six =_ $ | AC DR | AC Wil | AC $\$ $|-—1 —|— |} $ |j}— [— —|—|)Ye —|— wWi|s RC 
Dodge Eight | — $ | AC DR | AC wil | AC $|$- $|;—1 Yes| — | Yes | — i= —| — ,Ye —i-— semen _1 And RO 
Essex Gr. Su. 6 | Ste — | Mot-M_ Ele | AC Ex | K-S —|Dup  —| EA-1 ~__¥es| WG | Yes | Yes | ‘$ $| — | No Yes|MW_ fj — Mon-RC 
Ford 4 _ Own No | Yes Hurd | Cha Own | No — | Yes —|— Yes! No | No 2 Yes | _- _ _ Yes —| Own Wi | No Hou-RC 
Ford V-8 | Own No! Yes Hurd Cha Own | No — | Yes —|— Yes | No _ | No | io _| Yes {— _—-j— Yes — | Own Wil No Hou-RC 
Franklin V-12 | NE Borg | Yes Yale | Cha Wil | No Cas| LOF No | — —| BW | No | Yes | | tj} — |xe =—|— Woj— RC 
Franklin Series 16} NE Borg | Yes Yale | Cha Wil | No Cas | Yes No} — _ —| BW! No | Yes a Ht _— | Yes —|— _Wo| And RO 
Graham 6 | NE =— | K-S Her | Cha Wil | K-S | No §LOF No | DR-1 Yes WG | “No | No | NB No| — | No Yes | MW f_ | No Del 
Graham 6 (1933) | Ste — | K-S Her | Cha Wil | K-S No |§LOF No | DR-2 Yes| — | Yes | Yes |No Noj| =— | No Yes | MW ¥ | No Del 
Graham 8 | Ste |K-S _‘Her | Cha Wil! K-S__—No |$LOF_ No! DR-2_ Yes! WG | No _ | Yes | No No| — | No_ Yes | MW f_| No Del-RC 
Hudson Great 8 | Ste =z Mot-M Ele| AC _ Ex | K-S _ Dup _ — | EA- 1 —!| WG! Yes | Yes | Su_ Su | — | No anh _ wi| — Gab-RC 
Hupmobile 216 | Ste No} Mot-M_ Ele | Cha Wil | Mot-M No SDup No, — ~ Yes’ WG | No Yes |S -- — | Yes Yes | MW |;— Gab-RC 
Hupmobile 222 | Ste No | Ste Ele | Cha Wil | Ste No '§sDup No! — Yes' WG | No Yes |S —| — | Yes yes MW 1 — Gab-RC 
Hupmobile 226 | Ste _No| Ste Ele Cha ___'Wil _| Ste Cas ‘$Dup No|SW ___ Yes! DG | No | Yes |S —-|— _Yes Yes | MW fy] ve Gab-RC 
La Salle 345B | AC Jag | AC DR |AC  DR|AC Cas | | LOF _ - —|DR-2  Yes| No _ | Ben} Yes | No TS| — Yes No Pag K-H Wi T An Del-RO 
Lincoln V-8 NE Wal/| K-S Oak | Cha Ex | Mot-M Cas_ No | SW Yes | Yes | No | Yes | Yes —| — Yes |K-H Wi | and Hou-RC 
Lincoln 12 |NE_ Wai | K-S Oak | Cha ___Ex| Mot-M_ Cas _ No | SW-K Yes| Yes | No | Yes | Yes —| — | Yes _ —/|K-H_ Wi | And Hou-RC 
Marmon 8-125 AC $ | AC DR | Cha Nat | AC Cas | — ~— | DR-2 Yes | Yes No | Yes | — —| — |No Yes|Day Wi|— Gab-RC 
Marmon 16 }AC Jag! AC _DR/|Cha_ Ex|AC___Cas| Yes_ —j|SW-2 Yes! No_| No | Yes | Yes —| — | No_ Yes | MW_ Wi/ And Hou 
Nash Big 6 | Ste No | K-S ~ Her| AC USL|K-S No |§Dup No| SW-1 Yes| DG | No | Yes |CS CS| — | Yes Yes|MW 1f|— Del-RC 
Nash Standard 8 | Ste No’ K-S Her | AC USL | K-S No |§Dup No; SW-1 Yes’ DG {| No | Yes |CS CS| — | Yes Yes | MW t}— Del-RC 
Nash Special 8 Ste No | K-S Her | AC USL | K-S No §LOF No! SW-l Yes DG No | Yes |CS CS| — | Yes Yes | MW ff Yes Del-RC 
Nash Advanced 8 | Ste Borg K-S DR ; AC Ex K-S Cas §LOF No | SW-2 Yes DG No | Yes | CS cs | — | Yes Yes | MW 1 | Yes Del-RC 
Nash Ambas, 8 | Ste Borg | K-S DR| AC Ex|K-S Cas $LOF No|SW-2 Yes! DG | No | Yes |B B] — | Yes Yes | MW "| Yes Del-RC 
Oldsmobile F-32. | AC No | AC 38 | AC ‘DR|AC Yes $LOF — | DR-2 Yes | DG | No Yes ~ $| $ |No Yes| K-H i |$ Lov-RC 
Oldsmobile L-32_| AC No! AC _BS|AC___—O~DR'| AC _Yes $LOF —|DR-2 Yes| DG _| No | Yes i $ O18 | me ve ee 1? eee 
Packard Stand,8 | NE Jag | K-S Yes | AC Pre | Mot-M Cas | LOF No|SW  Yes| — a. Yes | Yes |CV CV | No {No Yes | MW f | Yes Del-RO 
Packard De Luxe8; NE Jag K-S Yes | AC Pre | Mot-M Cas! LOF No! SW Yes — | Yes Yes CV CV! No !No- Yes | MW t | Yes Del-RC 
Packard Light 8 | NE No _§ Ele Yes | AC Pre | Mot-M Cas! LOF No! SW Yes; — Yes | Yes | — — ! No No Yes | MW t | Yes Del-RC 
Packard Twin Six; Wal Wal | Ele = Yes AC __ Pre | Mot-M_ Cas !LOF No!|SW-2 Yes! — Yes Yes" | CSV CSV| No | No Yes|MW__ 1 | Yes Del-RCO 
Pierce-Arrow 54 | NE Borg | K-S Her | Cha Wil K-S Cas | Dup No|DR-1 Yes; WG | No | Yes | fi 4# | No | Yes Yes | K-H Wo| And Del-RC 
Pierce-Arrow 52 NE Borg | K-S Her | AC Wil | K-S Cas Dup No|{ DR-1 Yes WG | No | Yes 77 tt | No | Yes Yes | K-H Wo} And Del-RC 
Pierce-Arrow 53 | NE _Borg 'K-S Her | AC Wil | K-S Cas ; Dup No | DR- 1 Yes WG No Yes tT tf | No- | Yes Yes K-H Wo! And Del-RC 
Plymouth | NE $| Yes Sha | AC Wil | Yes ~ $ |sDup_—|—1i Yes) Own| $ | No |—  —]| — | Yes geri Del-RC 
Pontiac 6 | AC Noj| AC DR | AC DR | AC No §LOF —|]—1i1 Yes’ BW | No | Yes | — —| — | No K-H Wij| Yes Lov-RC 
Pontiac V-8 | AC__No{| AC _DR/| AC __DR! AC No SLOF —j{—2 Yes; BW_| No | Yes | — —|—_|No = | KE _ Wi | Yes Lov-RC 
Reo “S” | Ste No| K-S DR | Cha Wil | AC No|$ No|—1 Yes $-WG| Yes | Yes | §$ $| No |No Yes|M-W Wi | $ Del 
Reo Royale Cust.| Ste Elgin | K-S DR | Cha Wil | AC Cas | Yes No | — Yes No Yes SHG | §§ $ No | Yes Yes | M-W Wi |! And Del 
Keo Royale | Ste No | K-S DR | Cha Wil | AC Yes | $ No | — Yes No Yes SHG | §§ $ No | Yes Yes | M-W Wo; And Del 
Reo 825 _—Ss_ss| Ste = No|K-S_==DR!Cha___—'Wil | AC___yes | $ No|—1  Yes| No | Yes | SHG| $3 $| No | Yes Yes |M-W Wo | And Del 

tockne 6- s | Ste No! K-S Aut | Cha Wil | K-s — \§LofNo| SW-1 Yes; BW | No | Yes |D | Noj| No | Yes Yes|K-H Wij And Del 
Rockne 6- |AC _No|K-S __Aut/Cha__'Wil |K-S_ = — j$Lof No|SW-1 Yes| BW | No Yes |D No! No | Yes Yes | K-H_ Wi | And __Hou 
Studebaker = 55 | Ste No| AC DR | Cha Wil | Ste No|? No) SW-1 Yes. BW | No | Yes | Yes Yes| — | Yes Yes| K-H Wi | And Hou 
Studebaker Dic, 62) Ste No ' AC DR | Cha Wil | Ste No | f No | SW-1 Yes BW | No Yes | Yes B| — | Yes Yes|K-H Wi! And Hou 
Studebak’r Com,71) Ste No ' AC DR. Cha Wil ' Ste No |; ¢ No | SW-1 Yes BW {| No | Yes |B B{| — | Yes Yes; K-H Wi | And Hou-RC 
Studebak'r Pres.91{ Ste Borg AC _ DR} Cha Wil | Ste __Cas” t No ! SW-l Yes BW | No Yes |B Bij — | Yes Yesi. K-H Wi __ Wi | And And ___Hou-RO 
Stulz L AA | Ste Wal | Moi-Mm DR |Cha Nat Mot-M Cas Dup —{|DR-1. Yes) — | No | Yes |— —| — | No yes; M-W Wi Si — = 
Stutz SV | Ste Wal, Mot-M Her | Cha Nat. Mot-M Cas | Dup - | DR-1 Yes on | No Yes Co —{| Sp |No yes, K-H Wi | Gab 
Stutz S V | Ste Wal. Mot-M Her | Cha Nat | Mot-M Cas: Dup —{|DR-1 Yes; — | No Yes Co —|— ,No yes; K-H Wi|— Gab 
Stutz DV 32 ____| Ste Wal | Mot-M_ Her Cha Nat | Mot-M_ Cas | Dup — | DR-1 Yes = | No Yes | Co —| —_|No_ yes{! K-H Wi! — Gab 
Willys-Ov, 6-90 A) NE No ; Yes Aut | Cha USL | Yes S-R §LOF No|— Yes. Own| No | Yes — — {|8-R | No “—|K-H Wi wil = —  Mon-R-C-C 
Willys-Ov. 8-88 Aj NE No | Yes Aut | Cha USL /| Yes C /§LOF No|—2 Yes; Own] No | Yes |— —|S-R | No —{|K-H Wi|— Mon-R-C-C 
Willys-Knig’t 66 E| NE Wal | Yes — | Yes Aut | Cha USL | Yes Yes | LOP || LOP No {—2 Yes | Own | No Yes ‘Sp —{— | No — |K-H Wi|— Mon-R-C-C 

MW—Motor Wheel C . La Coe : 
rth “Applian as The situation improved also RHODE ISLAND Mil LS 








Speedometer 








Fuel Gauge 


KEY TO ABBREVIATIONS | 


6. C. Spark Piug Company, Flint. | Nat—Nationa]l Lead Battery Co.. St. Paul. 

N Minn 

ant” Anderson Mfg. Company, Cambridge,| Oak—Oakes Products Corp., Chicago, I IN MANY N. J. CITIES 

5 P— Phreton 

put—Bloctrie Auto-Lite Co.. Toledo. O Pre—Prest-O-Lite Company, Indianapolis, | a 

3 Brougham Ind | i 

ers rattan Co.. Milwaukee, Wis | RC—Ride Control (Continued from Page 1) 

fe Bc 3 i arner orp S—Sedan 

—, —s. Bere Cor Sch—Schwarze Electric Co., Adrian, Mich The South River needle industrial 
org ; oO : : “hr oO tear : ; 

C—Custom Models.” | Sp osperdctgnzed Herringbone Gear. | plant, it was announced, will reopen 

Coe convertible Custom Coupe. SR—Sport Roadster within two or three weeks and give 
lp en 0 | SU—Suburban work to 1: a 

CS- Convertible Sedan ; |} SW-—Sparks Withington Co., Jackson, ork to 1,200 pernens. ° 

CS - onvertible oedan and Victoria Mich In New Brunswick a manufacturer 
3V--Convertible Victoria Sha—Shaler Lock Co., Milwaukee, Wis. of k od x sr »d 20,000 

CAS Casco Products Corp., Bridgeport, | Ste—Stewart Warner Speedometer Corp.. | cr knitted goods has rented 0, 

oom Chicago, 11] |Ssquare feet of floor space in the 

Cha—¢ hampion Spark Plug Co., Toledo, O Stel zSterling Clock Co., La Salle, Il. main building of the old U. S. Rub- 
F ‘ an . Zl . own edan | »y e , ‘ ri 35 

59. eee ees and Machine Co rhom-—Seth Thomas Clock Co., N. Y. City | ber — — and will put 350 

_ Detroit, ; USL--USL Z r Jor iagara Falls,| persons work, 

DR—Delco Remy Corp., Anderson, Ind N —— Battery Corp. Wings ran “i Pron Berth A nbov came the an 
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last two years. New hands were 
hired last week and some of the 
business turned over to another mill 
where business has been slack for 
| several months, 


Convertible Coupe. 
$Extra equipment at additional cost. 
‘Wood or wire wheels optional. 
tDisk, Wire or Wood optional. 
% Phaeton, Roadster and Business Roadster 
||\Seven Sedan, Limousine, Pirate Touring | 
and Pirate Phaeton. 


| FREE WHEELING 








| Camden. More than 5,000 employees 
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of the RCA-Victor Corporation re- 
turned to a full-time schedule after | 
a week's layoff for mid-summer in- | 
spection, Campbell’s Soup Company | 
has recalled a number of employ-| 
ees to start work after a month’s 
idleness, and at the Continental Can 
Company an extra 200 persons will 
|be given work in expectation of a 
late summer rush of business. 

| In Trenton, ground was broken | 
last week for a cigar factory, which 
when completed will furnish work 
| for from 200 to 300 men at first, and | 
jiater, it is hoped, for as many as| 
1,000 persons. 

Several manufacturing concerns 
in the Oranges and Maplewood have 
| reported increasing business and re- 
|tail merchants in these communi- 
| ties are more hopeful for the future 
because sales have stopped decreas- 
ing for the first time in many 
months, according to A. Edmund 
Williamson, secretary of the Cham- 
ber of Commerce and Civics of the 





Oranges and Maplewood, 

Recent inventories taken by the 
manufacturers show that supplies 
need replenishment and that pur- 
chase of these supplies is being 
| made, according to Mr. Williamson. 


RESUME ACTIVITY 


(Continued from Page 1) 
ploying more heIp than they have 
had for four months. 

In Thornton the rvisc..a mill, 
manufacturing worsted mohairs and 
novelty yarns, is workirg full time. 
The numerous small worsted mills 
of state, employing between 100 and 
150, were the first to pick up and 
are all running at more than 75 per 
cent. of their capacities. 


Rochester, N. H., Aug. 1.—Mills of 
the Cocheco Woolen Manufacturing 
Company of East Rochester, oper- 
ated by the Parker Wilder Company 
of Boston and New York, resumed 
production today. 

The mills employ 325 when oper- 
ating at capacity. The agent, A. W. 
Slocum, said orders on hand were 
sufficient to maintain capacity pro- 
duction °ll summer, 


Taunton, Mass., Aug. 1.—The 
Glenwood Range Company an- 
nounced it would resume operations 
tomorrow, after a long shutdown. 
Eighty molders and forty , other 
workers will be employed. 
























Cutting Costs in Feet Operation 


This is the twelfth installment of 
a paper presented by E. C. Woods, 
superintendent of transport, San 
Francisco Division, Pacific Gas and 
Electric Company, at the recent sec- 
tion meeting of the S. A. E. in San 
Francisco. 

It is obvious that the greatly in- 
creased density of traffic, together 
with the higher speeds maintained 
on the highways, have made the 
problem of adequate braking of 
primary importance. During the 
last two years, extensive experiments 
have been made by operators, and it 
appears to be clearly demonstrated 
that the low carbon pressed steel 
brake drums furnished by some 
manufacturers are not adequate for 
the work required of them, and that, 
under certain conditions, scoring will 
take place regardless of the type of 
lining material used. 

Lack brake iife, 
showed: 

1. Correction of eccentricity of the 
drum. 

2. Prevention 
due to rivets. 

Turning down the brake drum to 
make it truly circular. 

4. Application of lining 
high co-efficient material). 

Factory engineers can help the 
fleet operators by providing high 
carbon steel material, installation of 
cast iron drums, cast iron spun type, 
true circularity of the brake drums 
and bands. 

Some effort should be made to 
reduce pedal pressure, thus reduc- 
ing the physical effort needed to 
operate brakes; to increase the ef- 
ficiency for stopping the vehicle; to 
minimize adjustments and reduce 
the number of man hours required 
for the class of work; to simplify 
relining of brake bands; and to in- 
crease the life of brake drums. An 
effort should be made to reduce the 
amount of brake lining replacement, 
the burning of brake lining and the 


investigation 


of metal contact 


dow or 


over heating of brake drums, and} 


better equalization is desirable. 

In a four-wheel brake system it is 
not uncommon to find one wheel 
doing practically all the braking. 
The average braking system pre- 
sents much mechanism between 
brake and pedal and the point of 
contact, of the tires with the road 
surface. Clevis pins, equalizers, 
wheel bearings and tires, directly 
or indirectly affect brake operation 
and must be considered if the fleet 
operator is to get his brake cost 
down to the minimum. 

Some operators are using brake 
testing machines to ascertain the 
many factors of brake action such 
as stopping distance, percentage of 


retarding effort of each wheel, 
brake drag, undue friction, brake 
lining, efficiency, wheel, hub and 


drum heat. 
Result study of scoring of brake 


drums (commonly caused by a com-! 


bination of the following condi- 


tions): 





of the drum itself, which are held 
up by the lining. The frictional 
heat gradually welds these particles 
together and forms a cutting tool 
on the face of the lining. This is 
harder than the drum itself and 
causes scoring. 

2. Limited braking area, or where 
the normal braking surface of the 
vehicle has been reduced through 
insufficient contact of the braking 
surface. These conditions create 
localized hot spots and influence the 
conditions outlined in item 1. 

3. Introduction of foreign matter 


such as road grit between the rub- 


bing surfaces. 
4. Protruding 
the surface of the lining which may 
crystalize due to heat, and become 
harder than the drum itself. 


Among the various types of drums | 


now in use, the following are of in- 
terest: Cast steel drums with cool- 
ing fins. Centerfuge C. I. Drums are 
used by large scale operators on 
severe service such as the Ridge 
Route between Los Angeles and 
Bakersfield, Cal. Various types of 
cast iron drums are in use. “Stove 


iron” and “white iron” reduce scor- | 


ing, but in some cases these ma- 
terials crack. 

A number of operators have used 
“gun iron” brake drums. When this 
type of drum has been in service a 
short time it acquires a high pol- 
ish and, if it is used in connection 
with a high quality brake lining 
which does not tend to glaze under 
temperature, both drum and lining 
take a high polish, which results in 
a very satisfactory brake, both in 
stopping distance and in freedom 
from squeak and need of adjust- 
ment. 


(To be continued) 


FORD REPLACEMENT 
BRAKE DRUMS 


The Gunite Foundries Corporation 
is putting out replacement brake 
drums for installation on Ford cars. 
These drums are known by the trade 
name Guncor. The metal has a 
content of graphite, which is claimed 
to give continued smooth braking 
surface with no reduction in braking 


power and to prevent scoring, grab- | 


bing or tearing of linings. 

This company also puts out sets of 
tools for 
and rivets for passenger car instal- 
lations. 


FLUXINE BOOKLET 


Krembs & Co. is putting out a 
pamphlet describing its line of Flux- 
ine brazing compounds, solder, etc. 
Fluxine componds are designed for 
use with brass, bronze, cast iron, 
steel, sheet aluminum and_ nickel 
alloys, as well as for cast aluminum. 
They are also prepared for use on 


1. Depositing of tiny particles of! copper, white gold and various other 
metallic dust from the brake path metals. 





Reese 











Above is a photograph of a caterpillar tractor with Willamette-Ersted 
goose-neck front beam, at Chanute Field, Illinois, U. S. A., technical | factor that had been developed in 


School. 





rivet heads above 


installation of the drums | 


SERVICE STATION 
Hoist 


The Wright Manufacturing Com- 
pany announces the new Wright- 
Way Hoist, designed especially for 
automotive ser- 
vice stations. This 
hoist is claimed to 
be so. efficient 
that one man can 


lift the capacity 
load in the one- 
‘on size instead 
of requiring two 
or three men. 

In raising the 
load, both sheaves 
operate on heavy 
duty ball bearings. 
The lower swivel 
hook has a ball 
bearing which 
prevencs the 
sheave from ever 
twisting, the 
chain always rides 
squarely in the 
load wheel 
kets, eliminating 
wear and result- 
ing in easier 
operation. 

The load poc- 
kets are precision 
formed, the chain 
fits them perfect- 
ly. The lower 


| 


| 
| 


} 
| 








pockets. 
operates so that 


The hoist 
ratchet is provided to prevent the 
load from lowering too rapidly. This 
ratchet allows the upper sheave to 
operate on ball bearings when rais- 
ing the load, in lowering to operate 


a 


on plain bearings. The slight fric- 
tion of the plain bearings permits 
the hoist to lower the load, easily, 
but not too rapidly. The hoist will 
|hold the load indefinitely at any 
point, 

Other features of the hoist are 
drop-forged hooks, malleable iron 
yokes and steel chain. The great- 
est point of wear in this type of 
hoist is the load wheel pockets in 
the upper sheave. The hoist, there- 
fore, is built with the bearings in 
the yoke, so that the upper sheave 
can be replaced in a few minutes 
and at low cost. 


EMERGENCY CHAIN 


provements is announced by the 


poc- | 


sheave is without | 
;}many as twelve tool 
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AUTOMATIC GANG 
— 


The Schatz Manufacturing Com- | 
pany has developed a gang press | 
which produces automatically in- | 
tricate drawn parts from strip or! 
coiled material. The press may be | 
had in several sizes and _ various | 
numbers of tool stations are pro- | 
vided for production speeds up to 
sixty parts a minute. 

The manufacturers claim consid- 
erable production economies 
through the use of these gang} 
presses through the consolidation it | 
makes possible of the work done by | 
several presses and operators in a 
single one of these machines with 
one operator. 

The strip or coiled material is fed | 
into the press at a right angle from | 
the rear. The blank is stamped out | 
in the first operation, then moved 
by means of a mechanical pusher 
to the first forming die, after which 
the part is carried from die to die 
by transport grips, moving from 
left to right and right to left, with 
the proper opening and closing 
movement. 

The finished part drops into a 
chute and thence into a container 
at the right-hand side of the press. 
It is stated that two bands of ma- 
terial may be fed for making lam- 
inated parts. The makers cite the 
case of an automobile hub cap pro- 
duced on one of these presses from | 





| steel and Nirosta metal. 


Some of these presses 
Stations, 
it is possible to use even more if 
desired. Feed rolls, take-off rolls 
and scrap shear may be had col- | 
lapsible if desired and the machine 
may be arranged for use as a plain 
wide bed press with adjustable 
slide and special bolster for attach- 
ing tools. Each tool holder is in- 
dividually adjusted with positive | 
ejector by means of rollers. 

The clutch of this press of 
multiple disc type with a brake, so 


have as| 
but 


is 


| that the slide may be stopped at | 


| bed are ample in size. 


| 


" ' 
A new tire chain with three im- | 


| Columbus- McKinnon Chain Corpor- | 


| ation. 

| The new, improved Claw chain is 
claimed to be easier to handle in 
cold weather, simpler to put on or 
take off, and built for longer wear. 


cross-links in each unit provide 
double traction without extra effort 
|in applying. The cross-links have 
jan extra “fighting wedge” of steel 
(20 per cent more metai than 
usual!) 

This new emergency chain buckles 
jon, exactly like a belt. The locking 
device closes with a simple down- 
ward pressure and locks tight auto- 
matically with the first revolution 
of the wheel. It says locked until 
released by hand. The strap is of 
four-ply rubberized fabric, flexible 
even in coldest weather. Side plates 
|of extra heavy steel are designed to 
stand all kinds of abuse; the special 
offset design of the back plate pre- 


vents the strap from chafing the 
wheel. 
These chains have been cut to 


list prices of from 50 cents to 80 
cents, according to size. 


LEE TIRE BOOKLET 


| The Lee Tire and Rubber Com- 





pany has just published an interest- | 


| ing little booklet entitled, “Wear 
| Facts.” This booklet presents the 
| story of the development of wearing 
| qualities in balloon tires. It relates 
| how the tire engineers, chemists and 
other experts managed to lower the 
pressure, giving better riding quali- 
ties without losing the wearing 


high-pressure casings. 


Two crosschains of genuine Claw | 


} 


| net reading. 








any point in its travel. The guides | 
are long and have multiple tapered | 
gibs with one screw adjustment to/| 
take up wear. The frame is tied 
together with four steel tie-rods, 
which alone are claimed to take up| 
pressure of the press. Slide and| 
The eccen- 
tric shaft is forged, hardened and 
ground. Bearings are of bronze. 
Lubrication is by central greasing 
station or vacuum cups. 


NEW CRANE SCALE 


The Kron Company is placing on 


|} the market a new crane scale de- 


signed for weighing loads while they 
are being lifted or conveyed by 
cranes, hoists, tramrails or other 


| overhead conveyor systems. 


The scale is placed in the 
crane line, becoming part of the | 
line. It shows the weight of the 
load on a large dial as soon as it is 
lifted clear and continues to show 
the figure until the load is sup- 
ported again. The efficiency of thi: 
method of weighing is obvious, elim- 
inating as it does extra handling 
and saving room needed for scales 
etc. 

Inside the frame of this scale is 
a lever system with a minimum 
number of bearing points. The unit | 
is made of heavy stecl plate, with 
channel reinforcing. The makers 
State that it is designed to carry a 
load many times heavier than the 
scale will weigh. The dial mechan- 
ism has a one point adjustment to 
speed up adjusting when that 
necessary. A tare beam adjustment 
inside the frame allows sling chains, 
etc., to be balanced so as to give a | 
The sector design off- 
sets vibration of the scale, so as to 


lifting 


1s 


| . ‘ 2 e 
| eliminate vibration of the pointer 


There are six bearing points in the 
dial mechanism, all of which are 
ball bearings, each sealed in a dust 
proof housing. 

The lever and dial mechanism is 
Gesigned tc withstand the same 


| Shocks, jerks, etc., given the chains 


and cables in the lifting system | 
without affecting the accuracy or | 
the sensitiveness. This crane is | 
made in two models, standard and 
low-head. The capacities range from 
750 to 50,000 pounds. 


ve 
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AIRPLANES 
Can Help Sell 


Automobiles 


Here is the way one dis- 
tributor uses the airplane 
to advertise his line of cars 
and create business. 


He purchased a 215 Horse 
Power Stinson 


Monoplane, and is sending 


closed 


this plane to every town in 
his territory where he has 
or NEEDS a dealer—and 
which has an airport or a 
safe field to land on. In 
advance of the plane's ar- 
a town, he 
out invitations to all own- 
ers of his make of cars to 
“come out for a ride 
this safest, quietest 

of 


rival in mails 


in 
and 
comfortable all 
cabin airplanes.” 


most 


He has found that these 
people not only come in 
answer to the invitation, 
but bring their friends, 
many of them prospects. 


This distributor reports 
that by this method he is 
building up good will 
among his owners and their 
friends whom he hopes to 
have as owners. He is get- 
ting SALES at no more 
cost than with other forms 
of advertising. A plane isa 
TRANSPORTATION 
unit, and operates at no 
more cost than a fine motor 
car driven by a chauffeur. 


Learning to fly your own 
plane is just as easy as 
learning to drive a car, and 
much more fun, After you 
have learned, you can elim- 


inate the expense of a pilot. 


We will be glad to go into 
further detail by mail or 
person, with any motor car 
dealer or distributor who is 
interested in this modern 
way of getting more busi- 
ness. Write us. 


STINSON AIRCRAFT 
CORPORATION 


WAYNE, MICHIGAN 


Division ef Cord Corporation 


—_— 


, “i 


STINSON 


She : hireralt. Standard 
of thé World 
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In factories, in shops, in dealers and distributors 
offices, everywhere they'll read the 1932 Review 
and Reference number of Automotive Daily News. 
Why Not? Here’s part of what it will contain: 


Complete sales records of the industry 
for six years. 


Financial review of the leading com- 
panies in all branches of the industry. 


Survey of dealer activities and con- 
dition in key sections all over the country. 


How the service division of the industry 
has met the problems of 1932. 


Great leaders of the industry tell their 
plans for 1933. 


Survey of the jobber field in 1932. 


Well known sales managers tell what 
they believe dealers must do in the coming 
months. 


Review of the engineering development 
that signalized 1932. What the engineers 
are going to give us in 1933. 


Complete mechanical records of the cars 
of the past six years. 


Complete passenger car registrations for 
the first seven months of 1932. 


Complete commercial vehicle registra- 
tions for the first seven months of 1932. 


Association activities and future plans. 

Dealer stocks as of August 1. 

List of company executives and titles. 
AND 


Latest news of the day, as always—while 
it’s still news. 





Publication Date 
August 27th 





They'll Read It 


Everywhere 


And here is the distribution advertisers will get at 
no extra charge: 
Practically every dealer and distributor 
of vehicles in the United States. 
10,000 independent repair shops. 


3,000 engineers, production men and 
other factory officials. 


1,500 jobbers of accessories, parts, shop 
equipment. 

16,000 commercial fleet owners, truck 
dealers and bus operators. 


Total distribution, including regular 


circulation, over 80,000. 


No other single publication provides such 
wide coverage. No other publication offers visi- 
bility of ALL advertisements regardless of size. 
No other paper offers so many readers, per copy, 


such high reader interest. 


Automotive Daily News 


H A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 


DETROIT OFFICE: Geo. M, Slocum, Manager 
Fisher Building, Detroit, Mich. 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, [ll. 


